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The AICPA is the national 
professional organization of CPAs 
and has more than 300,000 mem­
bers in public practice, industry, 
government, and education.
The Personal Financial 
Planning Division is a voluntary 
membership section of the AICPA.
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Have you 
thought about 
personal financial 
planning?
WANTED:
 A sophisticated financial professional.
Responsibilities include working with individuals 
and families to develop financial goals and help 
make them a reality. The right candidate will have
experience in a range of financial planning services, including cash 
flow analysis, estate planning, risk management, and retirement 
planning. Knowledge of investments and their tax and economic 
consequences also desired. Strong interpersonal skills required. 
Position is very challenging and professionally rewarding.
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WHO IS MOST QUALIFIED 
FOR THIS POSITION?
The financial professional with the best 
credentials for this job is a certified 
public accountant (CPA).
CPAs have expertise in many areas of ac­
counting, finance, and business. The com­
bination of their educational background, 
training, and experience provides CPAs 
with the tools necessary  to become suc­
cessful in personal financial planning 
(PFP). If the idea of working closely with 
people and helping them reach their short- 
and long-term financial goals is appealing 
to you, a career as a CPA financial planner 
may be just what you are looking for.
WHAT DOES A CPA 
FINANCIAL PLANNER DO?
In providing PFP services, CPAs:
•Help clients to better manage their 
money through debt reduction and 
expense control.
•Work with clients to develop in­
vestment strategies and provide 
advice on asset allocation.
•Use their extensive tax knowledge 
to help clients plan their taxes ef­
fectively and to minimize their tax 
liabilities.
•Help clients determine insurance 
needs to protect them from the fi­
nancial losses caused by death, ill­
ness, property and casualty dam­
age, and personal liabilities.
•Assist clients in identifying realistic 
retirement goals, and in develop­
ing strategies to help them build 
comfortable nest eggs.
•Develop strategies to minimize 
clients’ estate and gift tax burdens, 
provide adequate estate liquidity, 
and distribute assets according to 
their clients’ wishes.
To implement many of their strategies, 
CPA financial planners often assemble 
teams of other financial advisers. For exam­
ple, CPAs may call upon investment advis­
ers to select specific investments, insurance 
agents to recommend insurance products, 
and attorneys to prepare wills.
GROWING NEED FOR 
FINANCIAL PLANNING
There is an increasing demand for reli­
able financial counsel, providing CPA 
financial planners with tremendous career 
opportunities. And as the financial environ­
ment grows more complex, PFP will be­
come one of life’s necessities. People just 
don’t have the time to keep up with the 
overwhelming number of available invest­
ment opportunities or other financial issues 
confronting them.
At the same time, longer life expectancies 
are increasing the average number of re­
tirement years as well as the medical ex­
penses of the elderly. The cost of raising a 
child continues to skyrocket. Inflation eats 
away at everyone’s paycheck.
Planning for a secure financial future is 
more important than ever to most people, 
and they are willing to pay for expert ad­
vice. As a CPA financial planner, you can 
be that expert and help people attain the 
financial security they desire.
BECOMING A CPA 
FINANCIAL PLANNER
Be sure to take enough credit hours and 
the necessary courses to sit for the Uniform 
CPA Examination, as well as courses in PFP 
topics. For example, a degree in account­
ing with elective courses in insurance, fi­
nance, and investments can start you on 
your way to providing PFP services.
A job in accounting is the next step. It 
will provide you with experience in ac­
counting, finance, and taxation. Many of 
the large public accounting firms, realizing 
that PFP is a growth area, even provide on- 
the-job PFP training. If your firm or compa­
ny does not offer training courses, you can
take classes at most universities to learn 
about employee benefits, pensions, estate 
and trust tax planning, portfolio manage­
ment, and other PFP topics. This learning 
process takes a few years, but a diverse 
background is essential for a CPA who will 
ultimately advise people on handling their 
finances.
After attaining the education and experi­
ence needed to practice PFP, a CPA can 
choose among several career paths. CPAs 
can work in public accounting firms, many 
of which have PFP departments, or in pri­
vate industry, such as insurance companies, 
banks, brokerage firms, or large corpora­
tions.
An increasingly popular alternative is to 
operate as a sole practitioner and provide 
PFP as one of several services or as the 
only service offered. A CPA also has the 
option of specializing in a limited number 
of PFP areas as opposed to offering clients 
a full range of PFP services.
SPECIALTY
DESIGNATION
The American Institute of Certified Public 
Accountants (AICPA), the national profes­
sional organization of CPAs, grants a spe­
cialty designation for CPAs who offer finan­
cial planning services. The Personal 
Financial Specialist (PFS) designation is a 
way for CPAs to demonstrate their compe­
tency in PFP.
To earn the PFS designation, a candidate 
must be a CPA, pass the comprehensive 
PFS Examination, and meet certain experi­
ence and practice requirements.
GETTING ADVICE 
ON A PFP CAREER
For more information and counseling 
about becoming a CPA specializing in per­
sonal financial planning, contact the AICPA, 
your college accounting professors, state 
CPA society, or CPA firms.
